JD
JEFFERSON DEARAUJO

PO Box 9078, Allentown, PA 18109, 610-570-0777, JD_2016@Aol.com
EDUCATION – M Lobato College /  Faculdade de Sao Paulo, SP Brazil – Bachelor’s – Business, 1979, GPA 4.5.

PROFESSIONAL EXPERIENCE:

2014 – Present

Part-Time Independent Contractor – JD Cost Control Solutions

·  Independent Internal Cost Control Assessments

· Procurement Auditing 

· Invoice Control

· Creation of Purchase Orders specifically Defining Terms & Conditions between the Client and Vendors.

· Introduction of E-Invoicing Program Submission

· Formulation of Policies for continuous Cost Controls for Services, Products and Operational Costs.

· Vendors Contracts Creation, Interpretation and Negotiation

· Vendor Accounts Payable and Receivable

· Bookkeeping Reconciliation

· Transaction Surveillance 

· Contract Compliance and Monitoring

· Keeping the client’s Business Equitable and Sustainable by Knowing “What and Where” to look for.

Salary: $ 1K Weekly, and / or an Alternate Mutually Pre-Agreed-Upon form of Salary.

2010 - 2014
Part-Time Independent Contractor

· Bookkeeping Trouble-Shooter a.k.a. Bookkeeping-On-Call for Small Businesses – General Non-Disclosure Confidentiality Agreement terms upon request. Whether in Analog terms ( Calculators, records-verification, pen and paper, etc, ) or in Digital terms, should Small Businesses use the Peachtree Sage Accounting Programs and/or yet the famous Intuit QuickBooks & Payroll Softwares, and/or perhaps even the Safeguard One-Way Write digital packet…Proficient in all of them, I can help.
Salary: $ 25.00 Hourly, and/or an alternative mutually Pre-Agreed-Upon form of Salary. 
2002 to 2004 

Corporate Accounts Manager (Projects Manager / Buyer & Broker) 
American Electronic Components Inc – AECI-USA 
90 Fanny Rd, Boonton , NJ 07008 – 973 402 8282 
Also at the time locations in PA, Arizona, FL and Texas
· Responsible for the management and/or origination of “Semiconductor Surplus Assets” Programs for US and Abroad Clients (End-Users) - Agere Systems & Lucent Technologies – PA, NJ, FL, CA. 

· Brokerage (Advertising/Announcing to Buyers-Lists and End-User Lists, the Selling and Purchasing) of Capital Assets and Surplus Assets. Projects Management ( Planned and Prepared Auctions / Bidding Events at different locations of Agere Systems and Lucent Technologies throughout the US – Sold over 7.5 Million in Surplus Assets... I’ve generated about over $13M in revenues to my company during my tenure of service. – Buyer (Purchased over $3M in Capital Assets.)
Responsible for creating programs targeting buyers, sellers via US & Overseas end-users lists… In full charge of Profit Procurement ( Researching and Determining the US and Overseas Market Value ) for all Capital Assets Inventories and all Surplus Assets Inventories. Negotiator ( for the associated Selling and Purchasing Negotiations ).

Writer (Writing Sales Contracts, Modifying Sales/Purchasing Agreements, Authorizing Bills of Sale and final Assets Releases after Receiving Payments. Responsible for Hiring associated staff in re of Auctions, De-Commission of Capital Assets and/or Surplus Assets ( Planning, utilizing and terminating temporary Work-force for specific Programs and Projects).

Created special Analog and/or Digital Presentations for CEO Clients, targeting the client’s ever-changing Business needs. Responsible for Verification and Generation of new Estimates of/for all Surplus Assets Inventories.

Worked in cooperation with Agere Systems and Lucent Technologies Scientists / Engineers. Worked in cooperation with the US EH&S, US DEP and the US Export/Import Regulations.

Worked in close collaboration with Agere Systems and Lucent Technologies Corporate Lawyers for any Legal Guidance at times necessary in re of all pertinent regulating Requirements for Clearances, for Decommission, for Extraction and for Special Shipping Considerations for all Capital Assets and Surplus Assets, such as, Pelletron Particle Accelerators a.k.a. Atom Smashers, also any ASM, AMT EPI Nuclear Reactors, any CPA, Varian, AJA, MCR, Magnetron Sputtering Systems, both over-sized SEM / TEM Electron/Atomic Microscopes for Nano-Level research, etc, and so forth. 
Travelled as needed within the US, fulfilled temporary short-term relocations to  our clients different locations, served Corporate Attendance, planned and conducted Presentations to/in Semiconductor Fairs and Expositions such as the US Semicon Fair in San Francisco , CA . 
Being a Strategist by nature, I own Strong Problem-Solving skills, I’ve successfully initiated / originated, created Semi-Conductor Industry related Programs and Projects…

I’ve successfully managed these Programs and Projects.

I’ve successfully sold and purchased in the Corporate Semiconductor, both National and Overseas Markets.
Utilized Microsoft Office, Windows, Adobe Writer / Reader, Adobe Photoshop… Emails & Internet in general. - Worked with Owners/CEOs - Ron Franks, Glenn Shows… Along with John Dixon (Agere Systems - Allentown & Reading, PA) and Pat Russo (Lucent Technologies - Murry Hill, NJ) 

 Salary: $ 65,000. Yearly / $1,250. Weekly – 40 Hours Weekly - Plus Yearly Bonus.

1999 to 2001

 Assistant Director of Marketing & fully Acting Director
Day Enterprises Inc / Day Cabinet Facers Co.
Vera Cruz Rd, Coopersburg , PA 18036 – (Defunct Business)

· Created all Marketing Programs / Yearly Business Projections and successfully generating significantly improved Revenues, plenty of successful Leads for the Telemarketing Sector and invented the Re-make / Make-over of . 
Directed, created Results-oriented Operations through a Staff of Assistant Managers,  Operators and Vendors by implementing Problem solving guidelines aimed to coordinating all staff and its functions and to succeed according to pre-set business projections / goals. 
Motivational Speaker - Taught the managerial staff to train / to guide their staff via Classes and analog and digital presentations. 
Purchased all Computers and all IT related products for the Business.

Trained the managerial staff in the usage and application of Software Products that assisted our operational needs. 
Provided “Consultant Support” to the managerial staff. Negotiator - Negotiated all costs / acquisitions and performed all related procurement and sourcing. 
Created Sales Programs to apply to new direct / indirect Business, assisted and guided  the Sales Sector and its re-development, growth and success
Performed interviews, hiring, terminations and continuous training of the managerial staff. 
Established new prospects, new markets, new demographics with very successful results, doubling company's monthly revenues consistently. 
Developed and implemented new brochures, new exhibits, also internet / news media presence with new advertisement and promo campaigns. 
With my Strong Problem-Solving skills, Leadership and Corporate Salesmanship, I’ve directed the presence of the Company and its products and services into many Trade-Shows. 
Utilised Microsoft Works, Microsoft Office, Publisher & Front Page. 
Reported directly to the CEO Mike Donovan

 Salary $52K + Sales Bonus Yearly.

NOTE: During the 1980’s

· I’ve successfully worked as Temporary Clerk for the Lehigh Valley’s main United States Postal Service, Allentown,  PA 18109 - Operated “Mail Automation Equipment” to process US Mail for its distribution to other US Post Office locations which would deliver it. 

· I’ve successfully worked in Management as Assistant Manager and also as Manager to Restaurants such as Roy Rogers Restaurant in Whitehall, PA and Supermarkets as Jewel T Supermarket in Bethlehem, PA, of which both later became defunct in the Lehigh Valley, Pennsylvania.

· Consultant-Registrar in re of Invention Registrations & Patents, Publications and/or all applicable Copyrights thereof. With both US and UK Government - Registered minor IC / Industrial Projects - Nine minor inventions under me and under partnerships.

     

· Freelance Editor / Independent Writer 

1983-Present - With minor Copyrighted Works (US UK France & Brazil)

BUSINESS / COMMUNITY AFFILIATIONS:

· Office Staff Assistant & Performer Evaluator for Bethlehem Musikfest - Mid 1980’s – mid 1990’s. 

· Heart Company - Manufacturer of cards, gifts and sales catalog. 

REFERENCES:

· Ron Franks – AECI US & UK – Part Owner – rfranks@aeciusa.com 

· Glenn Shows - AECI USA - CEO - gshows@aeciusa.com
· Jeff Ritchel – AECI USA – Project Manager – jritchel@aeciusa.com
NOTE:

The information contained in this message is intended, only for the personal and confidential use of the recipients intended. 
If the reader of this message is not the intended recipient or an agent responsible for delivering it to the intended recipient… 
You are, hereby notified, that if you have received this document in error and that any review, dissemination, distribution, or copying of this message is strictly prohibited. 
If you have received this communication in error, please notify me immediately. Do delete the original message. Thank you!
